                              A COLLECTION OF IDEAS TO INCREASE FRAGRANCE SALES

                                                    FROM TOP FRAGRANCE SELLERS

WEAR IT YOURSELF WHEN GOING IN TO SEE CUSTOMER.

LEAVE FRAGRANCE, PAY WHEN COME BACK NEXT TIME.

SELL 2 BOTTLES AT A TIME (2 FOR PRICING).

HAVE CUSTOMER SPRAY FIRST, LOOK THROUGH BROCHURE, THEN SMELL.

SPRAY EVERYBODY AND HAVE A HAPPY FACE.

PUT SAMPLE INTO EVERYONES ORDER.

LET CUSTOMERS KNOW ahead of time A NEW FRAGRANCE IS COMING!

MAKE FRAGRANCE A PART OF YOU.

HAVE BOTTLE IN PURSE, JACKET POCKET, CAR.

CARRY BASKET OF SAMPLES, HAVE CUSTOMER TAKE A SAMPLE OF SOMETHING SHE HAS NEVER TRIED BEFORE.

TAKE ADVANTAGE OF EARLY DELIVERY FOR “INSTANT EARNINGS”.

SPRAY BROCHURE PAGES, INSIDE OF SACKS, SPRAY COTTON BALLS AND KEEP IN ZIPLOC FOR QUICK SAMPLES.

ALWAYS HAVE WITH YOU AT LEAST 1 BOTTLE, GIFT WRAPPED, FOR THAT CUSTOMER WHO WANTS AN INSTANT GIFT.

HAVE CUSTOMERS SPRAY KNEE (THIS IS A PULSE POINT LIKE THE WRIST IS) IF THEY ALREADY HAVE A DIFFERENT FRAGRANCE ON.

LET CUSTOMERS KNOW THAT THEIR COLOGNE COULD BE “FREE”.  HAVE A CHART MADE UP WITH PEEL OFF STICKERS-HAVE THEM ENTER THEIR NAME.  HAVE PRIZE PRINTED UNDER SOME OF THE STICKERS.  GIVE 1 OR 2 COLOGNES FREE.  THIS WORKS ESPECIALLY WELL IN OFFICES.

SPRAY TISSUES AND DROP ON DESKS IN OFFICES.

SPRAY LIGHT BULBS. SCENT WILL FILL THE ROOM AT A FLICK OF THE SWITCH.

TELL CUSTOMERS WE HAVE A PROMOTION GOING ON “I WANT TO BE IN THE FRAGRANCE CLUB”.

HAND BOTTLE TO CUSTOMER AND LET HER SPRAY HERSELF.

MAKE SURE HELPERS HAVE A BOTTLE PLUS EXTRA BOTTLES FOR INSTANT EARNINGS AND SALES.

OFFER CUSTOMER $2 OFF ANOTHER ITEM WITH SALE OF COLOGNE.    

